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The RightBRIDGE® Annuity Wizard 
evaluation process is outlined in the 
following steps: 

Step 1: Fact-Finding 
Step 1:  The RightBRIDGE Annuity 

Wizard gathers a client’s information 

including preferences and future desires 

as illustrated in the fact finder to the left.    
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Top Three Suggestions 

The RightBRIDGE® Annuity Wizard uses the RightBridge 

business analytics engine to determine the relevance of 

specific annuities for a client’s needs and objectives.  The 

calculation engine configures and then rank orders the 

company’s inventory of available annuities and living 

benefit options that best meet the needs of the client.  One 

highly desirable feature of RightBRIDGE  is the robust 

reason text™ that helps the professional understand why a 

specific annuity and living benefit configuration meets the 

client’s needs.  This reason text™ also describes the 

disciplined approach used to determine suitability. 

 

HOW IT WORKS — With the large number of annuity products and features available it can be challenging 
for a financial professional to effectively select the carriers, products, and features that best meet the 
objectives and needs of an individual client.  The RightBRIDGE Annuity Wizard configures and rank orders 
complete product solutions from multiple carriers including specific riders based on the client’s individual 
needs.    

 

The Annuity Wizard ƎŀǘƘŜǊǎ ǘƘŜ ŎƭƛŜƴǘΩǎ ǇǊŜŦŜǊŜƴŎŜǎ ǊŜƎŀǊŘƛƴƎ ƭƛǉǳƛŘƛǘȅΣ 

time horizon, risk tolerance, income, withdrawals and need for living 

benefits. 

ά!ŦǘŜǊ ŜǾŀƭǳŀǘƛƴƎ Ƴŀƴȅ ŘƛŦŦŜǊŜƴǘ 

tools to help in the selection and 

presentation of annuities for our 

financial professionals we felt the 

RightBridge technology and 

needs-based approach provided a 

comprehensive solution including 

giving our professional specific 

reasons why a particular annuities 

with riders meets a specific client 

ƴŜŜŘΦέ ǎŀȅǎ  {Ŏƻǘǘ {ǘƻƭȊ tǊŜǎƛŘŜƴǘ 

of Raymond James Insurance.   

ά²Ŝ ǿƻǊƪŜŘ ŎƭƻǎŜƭȅ ǿƛǘƘ 

CapitalRock to configure the 

RightBRIDGE Annuity Wizard for 

all the annuity products we sell 

and look forward to our continued 

ǊŜƭŀǘƛƻƴǎƘƛǇ ǿƛǘƘ /ŀǇƛǘŀƭwƻŎƪΦέ   
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The Annuity Wizard displays detailed reason tŜȄǘ ϰ ŦƻǊ ŜŀŎƘ ǇǊƻŘǳŎǘ ǘƻ ŀǎǎƛǎǘ ǘƘŜ ŦƛƴŀƴŎƛŀƭ 

ǇǊƻŦŜǎǎƛƻƴŀƭ ƛƴ ǳƴŘŜǊǎǘŀƴŘƛƴƎ ŀƴŘ ŎƻƳƳǳƴƛŎŀǘƛƴƎ Ƙƻǿ ǘƘŜ ǎǇŜŎƛŦƛŎ ŀƴƴǳƛǘȅ ƳŜŜǘǎ ǘƘŜ ŎƭƛŜƴǘΩǎ 

needs. 

www.capitalrock.com 

Step 2: Evaluation of Annuities 
 

The engine determines the relevance of specific 

annuities from the company’s inventory of available 

annuities.  Each annuity is evaluated, but perhaps more 

importantly each living benefit rider is evaluated based 

on factors such as cost, available income at the target 

withdrawal, flexibility of investment options, and step ups 

to the benefit base.   The RightBRIDGE  engine has the 

flexibility to consider the various options and calculation 

methods of target income.  These powerful calculations 

combined with the scoring component of RightBRIDGE 

allow these complex options to be uniquely configured 

against the needs and preferences of the client.  The 

configured and ranked annuities are listed on a results 

screen within the RightBRIDGE Annuity Wizard. 

 

   

Step 3:  Summary 

of Results  
A financial professional can 
select any of the annuities 
listed and is provided with 
detailed reason text™ on 
each annuity and rider option. 
Reason text™  explains the 
calculations in terms that help 
the advisor quickly 
understand and ultimately 
help the advisor explain the 
solution to the client as 
illustrated on the screen to 
left. 

 

The engine determines the relevance of specific annuities in 

ǘƘŜ ŎƻƳǇŀƴȅΩǎ ƛƴǾŜƴǘƻǊȅ ƻŦ ŀǾŀƛƭŀōƭŜ ŀƴƴǳƛǘƛŜǎ ōŀǎŜŘ ǳǇƻƴ 

the best fit for the clientΩs needs. 
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