
 
 

 

RightBRIDGE is a cross-selling solution driven by a powerful suggestion engine that identifies all relevant 

sales opportunities for clients in a financial professional’s book of business.  RightBRIDGE sifts through the 

entire client base and identifies the most compelling sales opportunities and most importantly presents 

them with detailed reason text™ explaining why each suggestion is relevant.    
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  

What is RightBRIDGE? 

Advisors using 

RightBridge 

typically sell 1 

additional 

product per 

month 

RightBridge will 

Increase your 

Sales by 10% or 

More  

 

Increase  

 Revenue 

 Retention 

 Products Per 

Client 

 Client Touch 

Points 

Decrease 

 Prospecting 

Time 

 Time spent 

on 

Unqualified 

Prospects 

Why Is RightBridge Different – Reason Text 

RightBRIDGE delivers unique reason text ™ 
for each client explaining to the financial  
professional why a specific product meets a 
client’s needs, complete with all the detail 
and the selling points.  These concrete 
reasons give the producer a level of 
comfort in approaching their client to have 
a valuable discussion about your products.   
 
 

 

 

 Embed RightBridge in any System -The 

RightBridge opportunity widgets are easily 
embedded in any existing CRM or Advisor web 
application or portal.  Looks like new 
functionality in your existing tools. 

 Call Lists - Build instant call lists by product type 

with one click. 

 Client Review Docs -Create instant client 

review documents with cross-sell suggestions 
and details. 

 Capture Life Events – Most sales are made 

around life events.  Life events are captured and 
the advisor is alerted to opportunities. 

 Sell More – Advisors get focused on 2-3 favorite 

products.  They often miss other lucrative product 
sales when their client has the need.  RightBridge 
identifies the need and communicates all the 
details to the rep so they can have a valuable client 
conversation.  

“RightBridge is like having a compliance and product 

expert for every product working 24/7 in my office, 

constantly searching through all my clients, finding the 

ones with immediate needs and helping me build a sales 

plan for each of them. It’s a real time saver, and I’m 

building stronger relationships and closing more business 

than ever before.”   

- Top Producing RightBridge User 
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Top Three Suggestions 

To Learn More or to Schedule a Demo 

Email:  sales@capitalrock.com 

Website:  capitalrock.com 

Phone:  801-292-7126 ext. 113  

 

Example of the reason text ™ provided by the RightBRIDGE System. 

RightBRIDGE  Benefits: 

 Needs-based cross selling solution 

 Provides client specific suggestions 

 Provides detailed reasons why each 

suggestion makes sense 

 Provides producer with concrete reason 

to call their clients 

 Helps producers capture and act on life 

events 

 Provides producer all the details they 

need to overcome call reluctance 

 Generates call list by product 

opportunity type 

 Improves client loyalty 

 Can be embedded in portal or CRM 
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